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CHAPTER 34

MY CANADIAN BANK ON 

YOURSELF STORY

BY STEPHEN DEVLIN

To say that life has its ups and downs is often an understatement. 
I don’t know many people who haven’t been slammed to the floor a 
few times, sometimes wondering if they should—or even can—pick 
themselves back up again. Many are down for the count, but my wife 
and I rose above it, tripping along the way and downright stomped on, 
but eventually standing tall and strong. There’s no doubt that through 
our struggles we learn. Each fall is an opportunity to get back up again, 
each failure an eye-opening experience to build character and harden 
our resolve. But it takes time, patience, a bit of persistence and some 
really good advice along the way to help us regain our footing and come 
out of our trials stronger and more prepared than we went into them. 

Growing up in Vancouver, British Columbia, I was the second to the 
youngest of five kids. My parents married young and the pressures 
of children and a difficult marriage proved too much. Their marriage 
ended when I was five. Our family struggled in every way imaginable—
financially, emotionally and spiritually. My mother worked hard at 
her job at a telephone company, while my older siblings helped at 
home. However, my greatest struggles took place because of my own 
embarrassment about our family situation. My self-esteem suffered and 
I became shy and unsure of myself. 

As with any person adrift in a sea of despair, we long for stability, 
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yearning for solid ground beneath our feet, something to count on. We all 
thrive on security, knowing what to expect, knowing what is expected of 
us and knowing we have a support system should we need one. My rock 
appeared when I was 11 years old and my mother met her soul mate. 
One day, early in their relationship, they rolled up in Buttercup, our 
Volkswagen bus, as we kids played street hockey. They yelled excitedly 
to us, something about going to pick berries, and we were puzzled when 
they said we couldn’t go along. What was the big deal? Well, you don’t 
gain a stepdad from berry picking but you do when your mom gets 
married. Picking berries, getting married—that’s close, isn’t it? Adopted 
by my stepdad and taking his last name, I felt a sense of family again. 
My chin held a bit higher, I ventured into areas of childhood I had not 
yet felt confident enough try, such as baseball, hockey, and soccer, and 
with that came a social life and a sense of normalcy I had so needed. 

I found security and the courage to grow up as an independent thinker—
someone who would make his own decisions and enthusiastically 
pursue his areas of interest. At age 17, I was already living alone while 
my parents taught our faith in the Bahamas. Being the sole resident of 
our family home in New Westminster was my first real experience with 
responsibility and having already graduated, I was ready to carve out 
my way in the world. 

However, youth and folly go hand-in-hand. Inexperienced with matters 
of money, I knew only what I had heard over the years—you put your 
money in a bank and it accrues interest, and that’s called handling your 
finances. This was tradition, this was fact and this was the way things 
worked, right? Over the years, I learned very little more about money, 
except that I wanted to earn it—and preferably lots of it. No one had to 
teach me how to waste it—that came quite naturally.

After a failed marriage and a handful of deadbeat relationships, I turned 
to self-improvement books and became introspective. Then in my mid-
30s, I carefully considered exactly what I wanted from this world, from 
a partner, from myself. It was time to grow up and set goals, stop wasting 
time and money, and be serious about setting up my future for success.

Sometimes we get what we need in life, at just the right moment. The 
first was my stepdad, the second was when I met Michele. I wish I could 
say we didn’t meet in a nightclub, but I can’t. (At least it was an upscale 
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club—a collared shirt required). Michele was with her group of friends, 
I with my buddies. I caught sight of a beautiful woman with reddish-
blond hair and knew I had to make a move. We ended up dancing and I 
made sure she left with my phone number. Thankfully she held on to it 
and called me.

Michele and I jumped right into deep conversations about religion and 
other heavy topics, finding a connection with each other that felt easy 
and right. Two weeks later, we were engaged. Six months later, we were 
married. Decisiveness like that, for the larger things in life, proved to be 
a great asset of our marriage. Coincidentally, another man with the last 
name Devlin approached her for a date earlier the week we met. I’m just 
glad she ended up with the right one!

Michele has everything I need in a partner—she’s smart, dynamic and 
interesting; she can get dressed up for a sophisticated night out yet could 
turn around and build a fence the very next day. An excellent problem 
solver, she’s crucial in our decision-making as a couple. Our shared 
enthusiasm for entrepreneurship led us to several business ventures over 
the years, most of which were successful, but one of which would prove 
nearly devastating.

I was in the dot-com industry when I met Michele. Things were going 
well, but we all know how the dot-com meltdown story ends, don’t 
we? We watched our savings whittle away with the roof caving in on 
this once-promising industry. Michele and I took steps toward building 
our own business, doing marketing for realtors, and mortgage and life 
insurance brokers. Then Revenue Canada slammed us with a $30,000 
bill we could not pay. We were naïve in money matters and misinformed 
by an investment company on how to manage a large severance 
package. My rookie mistake made five years earlier had caught up with 
me—which is not uncommon for someone who let the system play him 
instead of making it work for him.

Michele and I got smart fast, using a RRSP loan to get a huge tax rebate, 
halving our debt. A bit wiser, we quickly shifted gears and adopted 
a beefed-up online version of our product, a neighborhood website 
program, which proved very lucrative and the answer to our prayers. 
Soon our net worth rose to the $2 million mark. We were soaring high 
but were about to get our wings clipped.
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Money was rolling in and we didn’t really even work full time. Life was 
great as we welcomed our son into the family. We enjoyed those times. 
Who wouldn’t? Nearly every weekend was like a long weekend, but I 
was traveling as much as I was home. A couple of years later, the market 
had become saturated. Dwindling sales and nowhere to go but down, we 
finally saw the light at the end of the tunnel: a fleeting success. 

We had wasted money and invested poorly, all while using that same old 
traditional method of financial management that we had always known. 
You’ve heard that saying, “The definition of insanity is to do the same 
thing over and over and expect different results.”

So try, try again, right? Onward we plunged into our next endeavor. 
We did our research, hired professionals and interviewed franchisees. 
Everything looked great, at least on paper. Our children’s-directory 
publishing business had the makings of a great opportunity. Everyone 
told us so and we believed it, too. Despite our best efforts, which 
included me working with a severed Achilles tendon for 10 days before 
seeking medical attention and self-funding the venture, there just wasn’t 
enough profit to be made. A year and a half later, we were $500,000 in 
the red and counting.

It’s no secret that financial strain is a huge stressor. We had been suffering 
through many of life’s difficulties, as well—from a miscarriage, 
debilitating injuries and illness, our parents’ passing and moving. The 
worries were piling up and our finances were depleted. Turned away 
from the banks that had offered so much credit in our good times, the 
word “bankruptcy” loomed in the unspoken vocabulary between us. 

But sometimes you get what you need. A dear American friend and 
mentor counseled me on our financial situation and introduced me 
to a debt-elimination concept that I had not heard about before. He 
recommended Pamela Yellen’s book Bank On Yourself, an innovative 
and nontraditional approach to money management. Michele and I were 
exhausted and reeling going from one problem to another and were 
aching to get our feet once more on solid ground. We also had our young 
son to consider.

I hadn’t realized how interest worked before. I had no idea how much 
money needlessly left my hands every single day. I thought money in 
the bank earned me more money, but I learned that this was far from 
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the case. Money sitting in the bank is bankruptcy on a payment plan! 
As inflation increased and my interest rates stagnated, I was losing 
money—our money. We were paying interest on everything. I realized 
that something as simple as buying a house or car was killing us 
financially—the first few years of a mortgage or loan are the heaviest in 
terms of interest paid. I thought paying cash for things was the best way 
to deal with our debt issue. Wrong! I learned about “opportunity cost” 
and embraced principles wealthy people use and understand, including 
leverage, compounding, volume and velocity, and tax favorableness. 
We were getting smarter about money—finally!

The Bank On Yourself concept turned our traditional thinking on its 
head and opened our eyes to what financial freedom really looked like. 
But would it work as well here in Canada? The main component of 
Bank On Yourself involves buying permanent, dividend-paying whole-
life insurance. But not all life insurance companies are created equally. 
After assessing a dozen U.S. companies compared with Canadian, I 
found the right fit. Armed with this knowledge and my past experience, 
I was getting the message loud and clear. I was heading for another 
business shift so I needed a life insurance license fast. Sounds easy, 
but the material was not for the faint of heart. Juggling family life and 
our business, and studying was grueling but I was up for the challenge 
because I loved it so much. Michele and I knew a better way and wanted 
whoever we could tell to know about it. This was just too good, too 
simple, and too life-changing to keep to ourselves.

I purchased my own policy and was now paying interest to myself. I 
had a safe and stable dividend-driven financial vehicle that paid me, and 
from which I could borrow and use for whatever I needed, and then just 
pay myself back. This was working. I was my own financing source, and 
was not subject to rejection based on credit, income, or whether or not 
the bank felt I was too much of a risk to lend money to. We controlled our 
own finances and we were seeing immediate results while crawling out 
of debt. Bank On Yourself helped us escape our dire financial situation 
and build wealth again, but this time with an epiphany about just how 
oblivious we had been to the hands reaching into our pockets all along. 
No more would my worthiness be held in judgment by banks, nor would 
my hard-earned money finance their investments instead of my own. 

We were amazed how simple this concept was, and we celebrated finally 
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having financial peace in our world. It was incredible to experience 
this secure asset, allowing us to borrow our money on our terms while 
our money still grew as if we hadn’t touched a dime of it. All with the 
comfort of life insurance, among other benefits, we were scratching our 
heads as to why some people still had a tough time understanding how it 
all worked. We knew very few Canadian life insurance agents accepted 
Bank On Yourself could work here. I would prove otherwise, despite 
the naysayers, making myself and our company a Canadian leader in the 
Bank On Yourself concept. 

It is most beneficial to invest early in permanent life insurance while 
you’re healthy and before health concerns emerge. Eligibility can 
become complicated but not necessarily impossible. Health, age and 
income become restrictive, so as parents, we did what comes naturally 
and protected our son.

We bought a policy as an investment in his future. He understood from 
a young age the value of a dollar and the handling of money. CJ will 
not face the same challenges we endured through our years of money 
mismanagement and misunderstanding. We will watch him grow along 
with his guaranteed financial future. Just as my stepfather gave me 
security in the form of a family name, we are giving CJ security in the 
form of wealth and life insurance. He will have his own ups and downs, 
no doubt, but we feel we’ve done our part in protecting him from one of 
life’s most destructive stressors.

CJ’s options will be limited only by his imagination. Can you imagine 
what this can do for you? Help your child learn about money, use it 
to travel, make home improvements, or pay off your credit card—the 
possibilities are endless and tax-exempt if used correctly. 

I believe whole-heartedly in this concept because I spend my days 
helping people realize their goals, coaching them, supporting them. I 
even have teenage clients paying into their own policies. It is absolutely 
empowering.

Our clients are our family. We want them to sleep easy at night knowing 
their money is safe and secure, knowing they have access to it when 
they need it. Michele and I assist people in breaking down the barriers to 
building wealth—the very barriers that held us back for so long, including 
lack of knowledge and capital, fear, debt and cash flow issues, taxes. We 
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have made a successful life for ourselves by helping others claim their 
money for themselves. We passionately educate people about banking 
on themselves. MacDev Financial Group Corp. is now a full-fledged 
life insurance agency. I can gratefully proclaim that I am recognized as 
the Canadian expert in this concept, even having the honor of teaching 
industry veterans how to use it effectively. 

This is where you come in. You can fund your own life. Ask yourself: 
What is my money doing for me? I have shared our hardships for you to 
understand wealth could have come easier. I wish I had known earlier 
that there was a way out. I’m grateful for what we now know, or rather 
what was shared with us. So in turn I share it so you may enjoy life, 
find financial security, create wealth and avoid the financial pitfalls 
that unnecessarily plague so many, just as it did me and my family. Do 
yourself a favor, read Bank On Yourself.
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About Stephen 

Stephen Devlin is the cofounder and president of MacDev Financial 

Group Corp., located in Gibsons, British Columbia, and is the 

expert Bank On Yourself financial advisor. Stephen has adapted the 

concepts of Pamela Yellen’s business model to develop a simple 

and extremely effective money management system that leads to safeguarding 

finances and building wealth. Stephen is an agent and consultant for several major 

life insurance companies and is well-versed in the ways of business success.

Stephen is passionate about helping Canadian individuals, families and corporations 

become financially self-empowered by teaching them the key principles to creating 

long-term security and controlling their financial futures. The Bank On Yourself proven 

concept allows clients to benefit from increased cash flow, resulting in the ability to self-

finance endeavors such as purchasing vehicles and real estate, opening a business or 

taking on whatever life goal requires funding. Stephen greatly enjoys coaching others 

and witnessing the results as businesses and families flourish under his guidance. 

Because of his own hard-earned wisdom gained through personal difficulties and life 

experiences, it brings him great joy to share the security that financial stability brings.

Stephen is one of Canada’s leading experts in this concept and therefore is regularly 

sought out by business professionals in the life insurance and financial fields to share 

his experience and approaches to creating financial security in uncertain times. The 

Bank On Yourself system provides the safe and calculated results that are in demand 

for creating wealth and being in control of your own money. Stephen and his business 

partners regularly speak all over Canada on the Bank On Yourself topic to groups 

ranging from just a few to several thousand people. Speaking engagements to private 

groups can be made with him upon request. 

Stephen lives on British Columbia’s beautiful Sunshine Coast with his wife and business 

partner, Michele, and their young son. He loves spending quality time with his family 

and also enjoys traveling, cooking, golfing, hiking, kayaking, swimming, hockey and 

coaching youth sports. He is a licensed life insurance broker in British Columbia (resident 

providence), Alberta, Saskatchewan, Manitoba, Ontario and Nova Scotia (pending). 

Additional brokerage information regarding MacDev Financial Group Corp. can be 

found at the Insurance Council of British Columbia at www.insurancecouncilofbc.com. 

To contact Stephen Devlin and begin on the path to financial security, please call 

(877) 534-7266 or email stephen@macdevfinancial.com. You can also find him on 

the web at www.macdevfinancial.com, where you can also learn more about the 

many services offered by MacDev Financial Group Corp.


