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PLUNGING TO SUCCESS

CHAPTER 34

PLUNGING TO SUCCESS

BY STEPHEN DEVLIN

I first met Brian Tracy in the spring of 2014 in New York City at the 

National Association of Experts, Writers & Speakers conference. Brian 

was there to receive a lifetime achievement award and I was there to 

receive a writer’s award for a book I wrote in 2013. This was nearly 15 

years after reading Brain’s life-transforming written word.

It’s 1999, and my job with a consumer goods company has fallen victim 

to downsizing. Thirty-three years old, already divorced for three, I had 

no savings. Armed with eight years sales management experience, I was 

at a complete loss as to what I was going to do. Despite a pretty good 

severance package, I was floundering. 

Job loss can cause all sorts of weird things to your brain: depression, 

laziness, low self-worth, and the inability to see the positive. My 

severance package lasted me eight months after a half-hearted job 

search. A couple of weeks earlier the panic button went off while lying 

on a local beach. I had to stop feeling sorry for myself. I had to get out 

there and find something I would love to do. I turned to the Internet and 

ironically, at the time, found a sales position working for an online job 

site. 

An innovative job in the dotcom industry, I headed up the BC office 

for an Ontario-based company. I had been an ice cream guy for eight 

years. Motivating kids and teenagers to sell frozen treats to folks who 

hated our repetitious vending music. This job was new territory for me, 

because this job required more than sales management. It required hard-
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core cold calling. I had to call on human resource executive officers, 

managers and assistants to pitch them on the benefits of posting their 

jobs on our website. I didn’t know a thing about selling to businesses 

(B2B). And, I was on 100% commission! I was terrified but excited at 

the same time!

It was a lot of fun but I needed to learn how to sell strategically and 

to close more sales presentations. I decided to work on myself, 

investing in programs such as The Pursuit of Excellence, The Wall, 

and The Advancement of Excellence, amongst others. I gained a better 

understanding of myself and how to fight through my insecurities and 

life’s obstacles. I am a big believer in learning from the expertise and 

experience of others. 

During my self-improvement journey, I came across The Great Big 

Book of Wisdom; it was my first introduction to Brian Tracey. He shared 

his life experiences and advice through motivational quotes. It was 

one of those books that didn’t become “shelf-help”. I read it during 

my challenging days. It made me feel better, more capable. The cold 

calling was tiring and stressful. The beginning of each sales month 

gave me “world collapsing on top of me” moments. I don’t think many 

people like cold calling. However, I learned great lessons about myself; 

especially how to react and live with rejection. 

Brian’s work enlightened me to opportunities to better myself, to find 

places in my life that were not comfortable but necessary to be stronger 

and happier, to be positive. I won several top sales awards and was 

consistently the number one sales rep in that company. That career was 

really the place I learned how to sell and how to help solve problems 

for people with solutions that worked. Unfortunately, the dotcom melt 

down ushered me into the unemployment line once again. I found myself 

shutting one door while another one opened.

I believe my entrepreneurial spirit really started after that last layoff. I 

didn’t like relying on someone else’s decisions on how they wanted to 

run their business. I wanted to be in control of my own destiny. To create 

a life that had more purpose and the ability to help more people. The 

opportunity came to me and my wife, Michele, back in 2003 when we 

bought the Canadian rights to a web-based realtor marketing program. 

It was an extremely successful venture for us for 4 years, but we had 
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no control over development and could see that market changes where 

quickly whittling away at the company and exited that business. The 

learning experiences from those years were huge. We realized that 

working for ourselves was the best way for us to achieve our goals and 

dreams. 

When you achieve a certain level of success you have a decision to either 

stay comfortable and stagnate or take more risk to grow. The fear can 

be so strong that it prevents new successes from happening. We knew 

what our goals were and we had the confidence to take more risk, so 

we bought a magazine-publishing franchise. We hired the best business 

coaches and lawyers to help us set-up this new venture. Unfortunately, 

we lost our shirts and went from having a significant net worth down 

to having a massive amount of debt. It was a humbling experience. The 

stress was monumental, but our tenacity to succeed and our dedication 

to each other made us stronger.

Debt was suffocating us, and I was a daily worrier. Despite an excellent 

credit rating, the banks turned their backs on us. It was a slap in the face 

after doing so much business with them during the good years. I can 

remember talking to one of my best buddies who was also in business 

for himself and going through similar challenges. He pointed out that 

we were still living well. We all owned houses, drove decent cars, went 

out for dinner and on vacations occasionally. He said to keep moving 

forward and not to put so much fear around it. Look at it as just numbers. 

This advice really helped us as we started to figure what we wanted to 

do next. 

Transforming any part of your life is not an easy thing to do. When I 

was pouting and stressing out about the debt and lack of income at that 

time, Michele would always say, “You don’t become successful without 

the plunges.” I don’t know what I would have done without her. She is 

my rock and the person I can rely on to help me get through some of the 

darkest days. She is the problem solver and has an incredible ability to 

quickly find solutions to our problems. 

The falls in life teach us a lot about ourselves. I don’t know you, but I 

have pretty good idea about what you stand for and want in life. You’re 

reading these chapters from all these amazing people because you want 

hope and lessons which you can apply to your life and business – to be 
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more successful. Probably one reason is to make more money, right? 

Heck, there is nothing wrong with wanting to be rich. But, there is no 

magic bill or silver bullet. Life is a series of challenges to help you 

grow. It’s hard work. These challenges suck and feel awful at the time, 

but as you get through them you become stronger and have more skills 

to pick yourself up on the next fall. Don’t brush them away because of 

fear of pain. Embrace them and know it’s a learning experience. 

I also believe in embracing my spirituality and building my relationship 

with God. It comes with serving others. Whether it’s family, friends, 

clients, or strangers, helping people brings me great joy. I felt I needed 

to find my place in the world by making people’s lives easier. It was 

something I had been searching for since I was a teenager. Funny how 

life works out because my calling was the exact thing that was stressing 

me out for most of my life; debt and how to manage money!

You learned earlier about my pain around debt and losing all our 

wealth to a bad business venture. There are lessons in my experiences 

I already talked about, but one of the largest transformations for me 

came in learning about the financial world. Now I need to pass that 

knowledge on to you. I actually could write an entire book about it but 

I’ll have to do it in the 1,200 or so words I have left. A tall order for sure. 

Perhaps you’re wondering why I spent so much time on my life. Well, 

the reason is because you need to feel some sort of connection with me. 

To know I’ve been there. The bottom line is that I can help you become 

financially set for life WITHOUT taking unnecessary risk. How? From 

my own experiences and what I did to put our financial house back in 

order. Begin having a life without financial stress.

When Michele and I were going through our own financial hell, we had 

many money worries and questions. So I ask you: Are you concerned 

about not having enough money for when you get older? Do you want 

to know your money is safe and guaranteed? Are you tired of losing 

money in the stock and real estate markets? Will you be able to support 

your family if you get sick, disabled, or die? Are you sick and tired of 

having to pay interest to banks and credit card companies? Discouraged 

in having to prove your worth to get money? We asked ourselves these 

things and more. 

We knew there had to be a solution out there, but conventional financial 
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wisdom and advice was, frankly, letting us down. That’s when a dear 

friend in Florida introduced us to two books that had a huge impact 

on our lives and completely transformed our financial wows into 

financial freedom! These books were Becoming Your Own Banker by 

Nelson R. Nash and Bank on Yourself by Pamela Yellen. We were blown 

away by how simple the concepts were and how powerful it could be 

in our lives. It gave us the safety net we needed and the solution to 

never rely on a bank again; for not just our lifetime, but our son’s and 

future generations. It gave us a strategy to eliminate all that debt we 

had and never go back into debt again. We certainly were skeptical and 

wondered why our financial advisor didn’t tell us about this incredible 

concept. So, the lesson for you is to do what we did and read these 

books. Conduct your own due-diligence. Ask questions and be open to 

learning. If your financial life is a disaster like ours was, there is hope. 

You can transform it! The answers to your deep questions, worries and 

insecurities start with these books and my help. This is my passion and 

the reason I became a financial coach, advisor and author. 

So before we part ways for now, you’re probably wondering what 

this financial miracle could be; Right? Surprisingly, it is one of the 

most least-understood financial instruments out there. Yet, it has been 

around for more than 160 years in North America. Dividend- Paying 

(participating) Whole Life Insurance through a mutually-owned life 

insurance company! OK, I know. Not that exciting and kind of boring. 

Don’t turn to the next chapter. Stay with me, because what seems boring 

on the surface is actually pretty interesting and exciting!

Not all whole life insurance is created equal. There are the boring and 

gloomy policies to cover your loved ones from financial losses in your 

demise. But what if you could own a policy to help you while you are 

living? One that gives you an asset greater than real estate! If designed 

right, these types of policies turn you into your own banker. I’ve been 

my own banker for several years now and you can too. You don’t have 

to die to win!

We were able to get ahead because these policies gave us all the things 

we wanted our money to do. They’ll do the same for you: contractual 

guaranteed growth, liquidly, tax deferred growth, guaranteed death 

benefit to transfer wealth tax-free to loved ones, creditor protection, 

access to money with no restrictions or credit checks, and much more! 
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But the most exciting aspect of these policies for me is you compound 

100% of your money while borrowing up to 90% to finance your life’s 

necessities. Pay off debt, finance cars, vacations, business equipment, 

education, or whatever and without a credit check! It’s your money to 

do with what you want. 

A participating whole life insurance contract will be the one of your 

greatest assets you will ever own in your lifetime. It takes patience 

and long-term vision, but the rewards are huge. The key is to use the 

equity in your policy while you are living. It gets more efficient each 

year and becomes a “cash storage facility” you can rely on – no matter 

what happens in the real estate and stock markets. It is NOT about 

rate of return. It’s about reversing the flow of your money so you can 

stop paying interest to others and free yourself from banks and finance 

companies. There is no better feeling than to hear my clients talk about 

the freedom they now have. How relieved they are to now have a place 

for their money that really works to THEIR benefit. My clients are the 

reason I do what I do, and I am so grateful to have them in my life. 

Life is precious and short! Michele had cancer last year at age 47 and 

we almost lost her. I can’t tell you how scared I was for her, my son 

and myself. But I wasn’t scared about our finances. Will you be if such 

a tragedy strikes? You don’t have to be. To eliminate your financial 

stressors and transform your life takes a different way of looking at 

things. In this chapter I showed you my choices to persevere despite 

life challenges. They gave me the opportunity to learn, but most of all I 

realized I had to work. I couldn’t just sit on a beach waiting for things to 

happen. Your finances can’t wait either. 

Thanks for reading and God bless!
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About Stephen

Stephen Devlin, Licensed Life Insurance Broker, is a Canadian 

life insurance expert, a Bank on Yourself Authorized Advisor 

and Infinite Banking Concepts Authorized Practitioner. He is 

also an accomplished financial coach, specializing in cash 

flow management and wealth building strategies. He is the 

co-founder and president of the MacDev Financial Group Corp.; headquartered in 

Vancouver, British Columbia, with agents across Canada. Stephen is an agent and 

consultant for several major life insurance and alternative investment companies. He 

is a seasoned professional and entrepreneur with a wealth of experience in all aspects 

of the business life cycle. Besides his numerous successes in executive management 

of private and public corporations, Stephen has taken his own companies from a local 

presence to those of national acclamation, speaking to audiences from the very few 

to thousands. 

Stephen landed a place as co-author in the best-selling book The Secret to Lifetime 

Financial Security, which was published September 19, 2013. The book reached best-

seller status in seven Amazon.com categories - reaching as high as # 1 in the “Budget 

and Money Management” category. Stephen won a Quilly for this accomplishment, 

and earned membership in the National Academy of Best Selling Authors. He also 

won an EXPY award on April 4, 2014 from the National Association of Experts, Writers 

& Speakers. He has appeared in USA TODAY, Forbes Magazine, A & E and the Bio 

Channel’s Times Square Today show.

Stephen is passionate about helping Canadian individuals, families, and corporations 

become financially self-empowered by teaching them the key principals to creating 

long-term security and controlling their financial futures. The Bank on Yourself and 

Infinite Banking proven concept allows clients to benefit from increased cash flow, 

resulting in the ability to finance endeavors such as the purchase of vehicles, real 

estate, beginning a business, or whatever life goal requires funding. Stephen greatly 

enjoys coaching others and witnessing the results as businesses and families 

flourish under his guidance. Because of his own hard-earned wisdom gained through 

personal difficulties and life experiences, it brings him great joy to share the security 

that financial stability brings.

Stephen lives on British Columbia’s beautiful Sunshine Coast with his wife and 

business partner, Michele, and their young son. He loves spending quality time with 

his family and also enjoys traveling, cooking, golfing, hiking, kayaking, swimming, 

hockey, and coaching youth sports. 
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To contact Stephen Devlin and begin on the path to financial security, please call 

877.534.7266 or email: stephen@macdevfinancial.com. You can also find him on the 

web at: www.macdevfinancial.com where you can also learn more about the many 

services offered by MacDev Financial Group Corp. 


